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Aircraft Market Insights for Owners
What Aircraft Owners Should Watch
Before Buying, Selling, or Holding
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Executive Summary

Aircraft owners make better decisions when they understand the market around them. Whether
considering a sale, acquisition, upgrade, downgrade, refinance, insurance review, or long-term hold,
market insight can help owners reduce uncertainty and avoid purely reactive decisions.

The aircraft market is influenced by inventory levels, buyer demand, comparable sales, financing conditions,
insurance considerations, operating costs, maintenance exposure, aircraft category movement, and the
availability of suitable replacement aircraft. A strong ownership decision should consider both the current
aircraft and the broader market environment surrounding it.

This guide outlines the key market signals aircraft owners should monitor before buying, selling, holding,
upgrading, or downsizing.

Why Market Insight Matters

Aircraft ownership decisions are affected by more than personal timing. Inventory, buyer demand,
comparable sales, financing conditions, insurance conditions, operating costs, and upgrade/downgrade
behavior all matter.

Inventory Levels

Low inventory may support stronger seller leverage. Higher inventory may create more competition and
pricing pressure. Owners should ask whether listings are increasing, how long similar aircraft are sitting, and
whether sellers are adjusting prices.

Buyer Demand

Demand varies by aircraft type. Some aircraft fit current travel patterns, while others face slower demand due
to age, operating costs, maintenance exposure, or limited financing appeal.

Upgrade and Downgrade Movement

Tracking aircraft movement helps identify whether owners are moving into larger aircraft, downsizing into
efficient platforms, moving from turboprop to jet, or moving from jet to turboprop.
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Maintenance and Ownership Annual Questions
Cost Trends for Owners

e Engine event costs e  What is my aircraft worth today?

e Parts availability e Has demand for my aircraft changed?

e Inspection costs e Are similar aircraft selling or sitting?

e Labor availability e  What major maintenance is approaching?
e Avionics upgrade requirements e [s my aircraft still the right mission fit?

e Insurance premiums e Would now be a good time to sell?

e Fuel costs e  What would [ buy next?

e Crew costs

[ ]

Hangar availability

ABOUT WESTERN AVIATION

Established in January 2000, Western Aviation brings decades of hands-on experience in turbine aircraft and
helicopter transactions. The company has bought, sold, imported, exported, leased, and chartered hundreds
of aircraft, giving clients practical insight into every stage of ownership and transaction strategy.

For aircraft owners, buyers, sellers, lenders, and advisors who need a dependable, results-oriented aviation
broker and market resource, Western Aviation offers the experience, data, and transaction judgment needed
to move forward with confidence.

NEXT STEP:
If you are considering buying, selling, upgrading, downgrading, or evaluating an aircraft, contact
David Fisher and Western Aviation for a confidential aircraft strategy consultation.

Ifyou’d like expert guidance on a current or upcoming sale or acquisition,
I'm here to help.

David Fisher

Owner | Western Aviation

Sr. Accredited Appraiser with the American Society of Appraisers (ASA).
All appraisal reports are USPAP compliant.

Book a FREE consultation today!
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